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As I write this, I just finished reading a 

Bloomberg headline “Two in five Canadi-

ans don’t ever expect to escape debt, sur-

vey says”.  It was roughly this me of year 

back in 2011 when I wrote an ar cle cele-

bra ng David Chilton’s then new book 

The Wealthy Barber Returns.  It has a lot 

to say about debt.  In fact, half the book 

deals with spending, emo ons and debt.  

The book has 

stood up well as we close out the 

decade.   I find myself s ll hand-

ing copies to friends and cli-

ents as a must read for anyone 

wan ng to get ahead financially.   

Let’s revisit some of the key con-

cepts.  As Roy the barber taught us in Chilton’s first book, 

above all else, save the first ten percent of your earnings.  

Most of us have a spending problem not a saving problem 

(you might have guessed, the two are related).  A ten per-

cent decrease in spending could well equal a 100 percent 

increase in savings.  Don’t believe me?  Check out this ex-

ample: 

 

 

 

 
 

So, it would seem, the game is won focussing on spending 

not on savings.  But the deck is stacked against us.  How 

you say?  Let’s take a look at the forces suppor ng our 

spending: 

Retailers - are highly trained to look for buying signals with 

promises like “No payments for one year” or 0% interest.  

They tell us we can enjoy today and pay later. This brings 

me to another enemy. 

Ourselves – our brains are wired to emphasize today at 

the expense of tomorrow.  We tend to exaggerate the joy 

we get from today’s purchase at the expense of tomor-

row’s pain.  Honestly, why do we think we can pay for 

something next year any easier than we could save for 

it before buying?  Studies tell us that our bodies un-

dergo physical changes when buying something sig-

nificant – our pupils dilate, our heart beats a li le fast-

er and we feel excited by the rush of adrenaline.   This 

may explain why shopping is some mes called “retail 

therapy” and can even become an addic on.   

Chilton tells the story of Greta Podleski  (co-author of 

Looney Spoons), a friend who 

had an addic on to buying 

shoes.  How did she finally wres-

tle her problem to the 

ground?  In her own words “I 

stopped visi ng shoe stores”.  As 

someone once said, an ounce of 

avoidance is worth a pound of self-control.  Another 

pour soul employed a ni y trick:  She would place all 

of her credit cards in a block of ice in the deep freeze.  

By the me they thawed out, her impulse to buy had 

o en subsided.  One of the many problems with cred-

it cards is the number of cards we typically have in our 

wallet and their combined spending limit.  We could 

pay for a wedding! 

Want to read about other forces behind our spend-

ing?  Tune in next month… and Merry Christmas! 
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 Spending Saving Total 

Before          5,000              500           5,500  

A er          4,500           1,000           5,500  

Increase in Savings 500 100% 

 “I can resist everything except 

tempta on” 

Oscar Wilde 

http://www.simplesmartadvice.com/uploads/Newsletters/Dec2011.pdf
http://janetandgreta.com/cookbook/looneyspoons/


This graph represents a hypothetical portfolio using 45% DFA Five-Year Global Fixed Income Fund Class A, 15% DFA Canadian Core Equity Fund 
Class A, 15% DFA US Core Equity Fund Class A (from January 31, 2008 to January 31, 2009) / DFA US Core Equity Fund Class A (H) (from Janu-
ary 31, 2009 to Nov 30, 2019 ), 15% DFA International Core Equity Fund Class A and 10% DFA Global Real Estate Securities Fund Class A, initially 
invested on January 31, 2008 with pricing up to Nov 30, 2019 using monthly data and rebalanced on a month-end basis. The data series has been 
smoothed.  Actual client portfolio holdings are recommended based on personal circumstances. 

Commissions, trailing commissions, management fees, and expenses may all be associated with mutual fund investments. The indicated rates of 
return are the historical annual compounded total returns including changes in unit/share value and reinvestment of all distributions/dividends. They 
do not take into account sales, redemption, distribution or optional charges or income taxes payable by any security holder that would have reduced 
returns. Mutual funds are not guaranteed, their values change frequently and past performance may not be repeated. Please read the Fund Facts 
and consult your Advisor before investing.   
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This material is provided for general informa on and is subject to change without no ce. Every effort has been made to compile this material from reliable 
sources however no warranty can be made as to its accuracy or completeness. Before ac ng on any of the above, please contact the appropriate profession-
al.  Aldershot Financial Group is a trade name of Aligned Capital Partners Inc. (ACPI). ACPI is a Member of the Canadian Investor Protec on Fund (www.CIPF.ca) 
and the Investment Industry Regulatory Organiza on of Canada (www.IIROC.ca). Mark Orr is registered to provide investment advice and transact in securi es/
mutual funds in the provinces of Ontario, Manitoba, and B.C. The opinions expressed are those of the author and not necessarily those of Aligned Capital Part-
ners Inc.  Investment products are provided by Aligned Capital Partners Inc. (“ACPI”). Any advice which may be given in respect of non-securi es services 
(including insurance) is given by your advisor solely, and no such advice is given in their capacity as an agent of ACPI. Accordingly, ACPI is not liable and/or re-
sponsible for any non-investment related business conducted by Mark Orr. The Canadian Investor Protec on Fund (CIPF) does not cover any non-securi es relat-
ed business conducted by Mark Orr. 

8 And there were shepherds living out in the fields near-

by, keeping watch over their flocks at night. 9 An angel of the 

Lord appeared to them, and the glory of the Lord shone 

around them, and they were terrified. 10 But the angel said to 

them, “Do not be afraid. I bring you good news that will cause 

great joy for all the people. 11 Today in the town of David a Sav-

ior has been born to you; he is the Messiah, the Lord. 12 This 

will be a sign to you: You will find a baby wrapped in cloths and 

lying in a manger.” 

Luke 2:8-12 New Interna onal Version (NIV) 
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